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DISCLAIMER

All materials and information received or derived from KW Commercial its directors, officers, agents, advisors, affiliates and/or any third party sources are
provided without representation or warranty as to completeness, veracity, or accuracy, condition of the property, compliance or lack of compliance with
applicable governmental requirements, developability or suitability, financial performance of the property, projected financial performance of the property
for any party’s intended use or any and all other matters.

Neither KW Commercial its directors, officers, agents, advisors, or affiliates makes any representation or warranty, express or implied, as to accuracy or
completeness of the materials or information provided, derived, or received. Materials and information from any source, whether written or verbal, that
may be furnished for review are not a substitute for a party’s active conduct of its own due diligence to determine these and other matters of significance
to such party.  KW Commercial will not investigate or verify any such matters or conduct due diligence for a party unless otherwise agreed in writing.

EACH PARTY SHALL CONDUCT ITS OWN INDEPENDENT INVESTIGATION AND DUE DILIGENCE.

Any party contemplating or under contract or in escrow for a transaction is urged to verify all information and to conduct their own inspections and
investigations including through appropriate third-party independent professionals selected by such party. All financial data should be verified by the
party including by obtaining and reading applicable documents and reports and condulting appropriate independent professionals.  KW Commercial
makes no warranties and/or representations regarding the veracity, completeness, or relevance of any financial data or assumptions. KW Commercial
does not serve as a financial advisor to any party regarding any proposed transaction.

All data and assumptions regarding financial performance, including that used for financial modeling purposes, may differ from actual data or
performance. Any estimates of market rents and/or projected rents that may be provided to a party do not necessarily mean that rents can be established
at or increased to that level.  Parties must evaluate any applicable contractual and governmental limitations as well as market conditions, vacancy factors
and other issues in order to determine rents from or for the property.  Legal questions should be discussed by the party with an attorney. Tax questions
should be discussed by the party with a certified public accountant or tax attorney. Title questions should be discussed by the party with a title officer or
attorney. Questions regarding the condition of the property and whether the property complies with applicable governmental requirements should be
discussed by the partt with appropriate engineers, architects, contractors, other consultants, and governmental agencies. All properties and services are
marketed by KW Commercial in compliance with all applicable fair housing and equal opportunity laws.

All materials and information received or derived from KW Commercial its directors, officers, agents, advisors, affiliates and/or any third party sources are
provided without representation or warranty as to completeness, veracity, or accuracy, condition of the property, compliance or lack of compliance with
applicable governmental requirements, developability or suitability, financial performance of the property, projected financial performance of the property
for any party’s intended use or any and all other matters.

Neither KW Commercial its directors, officers, agents, advisors, or affiliates makes any representation or warranty, express or implied, as to accuracy or
completeness of the materials or information provided, derived, or received. Materials and information from any source, whether written or verbal, that
may be furnished for review are not a substitute for a party’s active conduct of its own due diligence to determine these and other matters of significance
to such party.  KW Commercial will not investigate or verify any such matters or conduct due diligence for a party unless otherwise agreed in writing.

EACH PARTY SHALL CONDUCT ITS OWN INDEPENDENT INVESTIGATION AND DUE DILIGENCE.

Any party contemplating or under contract or in escrow for a transaction is urged to verify all information and to conduct their own inspections and
investigations including through appropriate third-party independent professionals selected by such party. All financial data should be verified by the
party including by obtaining and reading applicable documents and reports and condulting appropriate independent professionals.  KW Commercial
makes no warranties and/or representations regarding the veracity, completeness, or relevance of any financial data or assumptions. KW Commercial
does not serve as a financial advisor to any party regarding any proposed transaction.

All data and assumptions regarding financial performance, including that used for financial modeling purposes, may differ from actual data or
performance. Any estimates of market rents and/or projected rents that may be provided to a party do not necessarily mean that rents can be established
at or increased to that level.  Parties must evaluate any applicable contractual and governmental limitations as well as market conditions, vacancy factors
and other issues in order to determine rents from or for the property.  Legal questions should be discussed by the party with an attorney. Tax questions
should be discussed by the party with a certified public accountant or tax attorney. Title questions should be discussed by the party with a title officer or
attorney. Questions regarding the condition of the property and whether the property complies with applicable governmental requirements should be
discussed by the partt with appropriate engineers, architects, contractors, other consultants, and governmental agencies. All properties and services are
marketed by KW Commercial in compliance with all applicable fair housing and equal opportunity laws.

138 ROY TRUESDELL RD | LUGOFF SC

The calculations and data presented are deemed to be accurate, but not guaranteed. They are intended for the purpose of illustrative projections and analysis. The

information provided is not intended to replace or serve as substitute for any legal, accounting, investment, real estate, tax or other professional advice, consultation or

service. The user of this software should consult with a professional in the respective legal, accounting, tax or other professional area before making any decisions.
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KW Commercial | The Praedium Group is pleased to present 138 Roy Truesdell Rd, a 16.47-acre, entitled residential

development opportunity in Lugoff, South Carolina, featuring approved siting and permits for 80 townhome units. The

property is strategically located near U.S. Highway 1, offering strong regional connectivity and convenient access to

the Lugoff–Camden submarket and the greater Columbia MSA.

The site’s size, approved layout, and permitting support a shovel-ready townhome community aligned with ongoing

residential demand in the Lugoff–Elgin corridor. The approved 80-unit plan is well suited for renters or entry-level

buyers seeking suburban housing with access to major transportation routes and nearby employment centers.

Located minutes from Interstate 20, the property benefits from efficient access to Camden, Elgin, Columbia, and

surrounding employment hubs. The area is supported by a diversified employment base including healthcare, public

sector, manufacturing, logistics, and military-related employment, which underpins consistent housing demand and

long-term absorption.

The Lugoff–Elgin market continues to experience steady population growth driven by residential expansion and

spillover from the Columbia MSA. Relative housing affordability, suburban character, and strong commuter

connectivity continue to attract new residents to the area.

With approved siting, permits, and residential entitlements, substantial acreage, and a flexible site layout, 138 Roy

Truesdell Rd represents a fully entitled, shovel-ready townhome development opportunity positioned for long-term

value creation within one of the Midlands’ most active suburban growth corridors.

EXECUTIVE SUMMARY
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PROPERTY HIGHLIGHTS

$196.06

PRICE/SQF

OFFERING PRICE $1,200,000

ADDRESS
138 Roy Truesdell Rd,
Lugoff, SC 29078

ACRES 16.47

PROPERTY TYPE LAND

ZONING GD

PARCEL # 296-00-00-190

WATER / SEWER Public

LAND USE Commercial 
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DEMOGRAPHICS

$196.06

PRICE/SQF

1 MILE 3 MILES 5 MILES

Population 1,458 7,327 19,769

Households 619 2,879 7,843

Median Household
Income

$38,230 $43,929 $44,807

Median Home Value $151,861 $159,730 $177,261

04138 ROY TRUESDELL RD | LUGOFF SC

Lugoff lies within the Columbia Metropolitan Statistical

Area, making it attractive as a suburban/commuter

community. Residents working in Columbia and

surrounding job centers increasingly choose Lugoff and

Elgin for more affordable housing and suburban living.
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TRAFFIC COUNT & ACCESS OVERVIEW

$196.06

PRICE/SQF

ROAD TRAFFIC VOUME DISTANCE

U.S. Highway 601
(Hwy 601)

26,300 VPD .44 miles

Ridgeway Road 7,700 VPD .50 miles

County Route S-59 550–850 AADT .65 miles

8-22 27-35 90+
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The site’s direct exposure to U.S. 1 delivers consistent daily visibility

and signal utility for drive-up/drive-thru concepts, multi-tenant retail,

and service uses.

ESTIMATED WALK/DRIVE/BIKE SCORES

the Lugoff area is overwhelmingly car-oriented with nearly all trips

requiring a vehicle. Roadway design and local commuting patterns show

nearly all residents drive to jobs and daily services.
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SITE PLAN
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SITE PLAN
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AERIAL VIEW
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AERIAL VIEW
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AERIAL VIEW
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ORIE K. BROWN, MBA, MS, PMP 

Managing Director
C: 803.830.6418

O: 803.971.7329

obrown@kwcommercial.com

Area Expertise:
Land Development
Net Lease Investment Sales
Multi-Tenant Investment Sales

Key Accomplishments:
National Achievement Award: 23, 22, 21, 20
Sales Recognition Award: 23, 22, 21, 20, 19

Affiliations:
International Council of Shopping Centers (ICSC)

Orie focuses on land development, healthcare real estate, net
lease properties, and retail shopping centers, building deep
product knowledge and transaction expertise. He leverages a
national network of more than 2,000 commercial agents and
180,000 residential agents to create active, competitive markets
for every listing.

Since entering commercial real estate, Orie has closed over $350
million nationwide for high net worth investors, developers, and
private investment groups.

Area Expertise:
Land Development
Net Lease Investment Sales
Multi-Tenant Investment Sales

Key Accomplishments:
National Achievement Award: 23, 22, 21, 20
Sales Recognition Award: 23, 22, 21, 20, 19

Affiliations:
International Council of Shopping Centers (ICSC)

Orie focuses on land development, healthcare real estate, net
lease properties, and retail shopping centers, building deep
product knowledge and transaction expertise. He leverages a
national network of more than 2,000 commercial agents and
180,000 residential agents to create active, competitive markets
for every listing.

Since entering commercial real estate, Orie has closed over $350
million nationwide for high net worth investors, developers, and
private investment groups.

JAYAN ABRAHAM

Commercial Advisor

C: 803.261.2383
jayanabraham@kw.com

Area Expertise:
Land Development
Net Lease Investment Sales

Jay focuses on land development and net lease
investment sales, pairing disciplined
underwriting with strong market research and
client service. He coordinates site evaluation,
buyer outreach, and deal execution while
leveraging our nationwide agent network to
create broad exposure and qualified interest for
every assignment.

Area Expertise:
Land Development
Net Lease Investment Sales

Jay focuses on land development and net lease
investment sales, pairing disciplined
underwriting with strong market research and
client service. He coordinates site evaluation,
buyer outreach, and deal execution while
leveraging our nationwide agent network to
create broad exposure and qualified interest for
every assignment.


